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1 Do ynur homevmk Youwill

find that it is very important to
introduce yourself and your business
to other business owners. Research
and find out who the businesses are
that you need to work with from time
to time. Once you get to knowwho
the contact people are, and a little
 about the business, go over to phone
 them, and mtroduce yourself and you

busmess

I.ook professlonal Networkmg - :

effectively is about making a

good first impression so that people =
kopportumty to sell all you need at

will want to stay in contact with you.
Dress well, look sharp and conduct

yourself respectfully. Present yourself as

someone appealing and worth getting
to know. «

Be prepared - Have a business card -

printed - name, address, contact
details, a summary of your business,
and any other relevant info. Make
sure you always have enough to hand
few sentences
your business in

usethisasan

TIPS
O

effectively can be beneficial

if you are looking for a job,
starting a business, or trying to
attract new clients for an existing
business.

Itisimportant to get the most
out of your networking efforts,
and make people react to you
positively. By communicating
well, you are ensuring the other
person understands you, and you
understand them.

Networking is a process that
involves activities and skills that

L EARNING how to network

to connect and raise

Be bold - When you a %”re ata

networking event, don't be shy and "

stand in a corner waiting for people

~ you know. The nature of networking
requires you to go beyond your comfort

~ zoneand talk to new people. Remember -
- whyyouare there start getting toknow
alsohave

ppreciate

ESSFUL

can be learned and mastered. It
is a skill that plays an important
partin our life, to establish a good
relationship with others.

Below are some tips on how to
network effectively.

Be interesting - Most people are
n the same position as you and .

Starta conversatlon;wnh conﬁdyence :
- and be interested, which makes you
eople over with your

husiasm on the top

Follow-up - Post-networking is
almost as important as making
the contact in the first place.

Remember to follow up with an

it the very least. To make .
these new contacts into life-long
contacts, consider dropping them a

~ telephone call, or connect with them o
ona professional networ ite li




