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bserve and evaluate your competition

Planning - You have to plan

head, and not haphazardly. = products similar tdthosg you are launching,
decide to launch somethingand - well-known by the consumers. - :
have it magically fall into place. 4 What others are doing and find ways t
Acomprehensiveplan | || Does your product have added features, special

. s your proc
and detailed market analysis 3§ ; etter price?
offers better understanding of
the current market place,its
requirements and demographics.

packaging - Attractive . e
ackaging i : 3 nch to see if your p
packaging is the key to lure ) e ety hontg

- potential customers to your 3 ink i ite.
brand. You need to mak); sure post it on YouTube and hokit ;g ygﬁ: :;l;;ects fol

* your packaging is both attractive, | - Givethe p;oductsa‘“‘ﬁi‘:%;{{(e}'fe‘eab'a’ck toimprove’
tamper-proof, and safe. Smart it. Test and track the results. to the general publ

packaging is the first step towards and keep tweaking before rolling it out
getting your product noticed. .

Build anticipation
- A successful
product launch is all
about anticipation.
You need to create
momentum leading

W Product features - Know
your products inside out. Get
first-hand experience so you know
how it works, the advantages and

limitations and how it benefits your up to something big.
prospects. : This creates buzz and
anticipation from
W Get creative - Too sell more of those who want to find
your existing products, you need out more. Reminding
to implement new sales methods. them constantly before
Get creative eg. add new products, the event date isa
promotions, free gift etc. S good strategy to build

up anticipation.
B Establish your credibility - To
boost your sales it is extremely
important to boost your credibility.
Offer customers testimonials,
product benefits, and guarantee.

duct in the marketplace, you need a strategy

h a new pro H uires
A R T ey
M Referrals - Get your most place ads in several meticulous planning, oo™ ‘“"d o o what to do next. Here are 9

strategy that will serve as your gui

sl steps on how to Jaunch your new products of services:

the word out by rewarding them
with discounts or freebies each time
they bring business to you.

media outlets to reach
the maximum number
of consumers. There
are different ways 0

advertise, you just n_eaetde
to select an appropri : ‘ i
e 7 Tnisisnowavery mportantpart ofgetting i &3 firm ith experience

~ Depending on your products out into the broader, global marketplac ithexpence

target market, you can Facebook, Twitter, and YouTube can be great
"Seg"aditi°“3l media: Jaunching pads for your products. Have blog posts
suchas TV, radio, d articles ready and publish links toall ohhese

anare, _rgaua_‘zin.es 1 2 o sz cnrial ?ahnnrki:lc(ri : -

_ newspapers, magazines. content from your social networking site.
or even the internet This will give your new product the necessary
' asyour marketing speed totake off ground. : R
¥ 4'medi,um..




